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Valero branded marketers were on hand third quarter of 2009 for two Regional
Distributor Summits hosted by Wholesale marketing sales representatives from

the West Region led by VP Alan Cerwick, and South Region headed by VP Lee
Rahmberg. The meetings, held in Wilmington, CA and Ft. Lauderdale, FL, are
the first in a series of Regional Distributor Summits planned for the balance of
2009 and into the new year.

Meeting agendas covered a
broad range of topics from
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From the Desk of Eric Moeller

In 2009, we released two new Valero brand television commercials 0 Fr ee andanE@Balkoe a snde o
each week on select networks. To show our continued commitment to reach diverse audiences, we added a new

Spanish language brand commercial that hit the airwaves earlier this year. The commercial aired weekly during

a variety of Telemundo programs such as a thrilling Soccer World Cup qualifier matchup between the USA and

Mexico which scored big ratings. The commercial also garnered additional na-

tional exposure on cable networks Fox News, Food TV and the Golf Channel and

major network coverage of select PGA events on CBS. The television commer-

cials position Valero as the All -American Gasoline in key markets across the

country. Our team is hard at work on our 2010 commercials which we look for-

ward to sharing with you.

Our cover article touches on Regional Distributor Summits held in Florida and
California during the past quarter. These meetings bring members of our sales
team, vendors and marketers together to share information and ideas. See the
article for more information on meetings in coming months.

Our 4th quarter gift card promotion (page3) o0 The Perfect Stocking
was designed with the upcoming holidays in
POP signage promoting the gift card as a great giving idea.

We are excited to announce Ver i Foneds Val er o (magecdjonpur-ve o

chases of new PCI/TDES approved Point of Sale (POS) systems , Pin Pads
and Card Readers. When you take advantage of this great offer now, you qualify
Eric Moeller for additional savings that wonot be avail
VP Wholesale Marketing associated with the July 1, 2010, PCI deadline.

Webdbve also added two new value addNew progr
Fuel Dispenser Program (page 5) offers Bennettodos Pac
aged for any of the Valero family of brands with an additional discount of $2,000 off the special Valero pricing.
Our TeleCheck Electronic Check Acceptance (ECA) Program (page 6) provides an efficient option for ac-
cepting checks at the point -of-sale, converting a paper check into an electronic transaction.

Al so in this edition, is information on Congressd® propose
that if this legislation becomes law, it will have enormous negative impacts on the economy, consumers and our
respective companies. Therefore, we recently distributed pump toppers and take  -ones, requesting your help in

getting the message out by displaying them at your locations.

Our featured Distributor Spotlights are ~ PAPCO, Inc . (page 10) of Virginia Beach, VA, and The Soco Group,
Inc. (page 11) of Carl sbad, CA. Both distributors share Ve
volunteerism and charitable contributions.

The third quarter Convention and Trade Show schedule kept Valero Sales Managers and representatives busy
hosting various events. We kicked offwith Val er o 6s 5t h Ann umadge 13),dmeldeat theé Nooher
Ranch in Hondo, Texas. Inthe West Coast, our Wholesale Marketing team attended the 2009 Pacific Oil Con-
ference (page 15), where they hosted a Brand Meeting and Customer Appreciation dinner.

We would like to hear your comments and suggestions for future publications of the Brand News. | also invite you
to inspire us with stories we can share with our Wholesale Brand family. Thank you for your business!

CONTACT US

For editorial contributions or comments, please contact:
Carolyn J. Allen - Editor

Phone: 210-345-5819

E-Mail: Carolyn.Allen@valero.com
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2009 Valero Promotions Plus (VP+)
oThe Perfect Stocking

Help your customersfind 0 The P

fect Stocki ntysysat & f | ; * G;s, .(;offee, Snacks
_‘ " The Perfect
Stockmg

the Valero Gift Card! Val er o
Quarter POP promotion gives you

the tools to market the Valero Gift

Card which is designed to increase
traffic at your stores for fuel, food,

drink, and snack purchases and 7 ke ,‘"

more. BB L7 | Siea

Kits arrived at enrolled stores in (830 AE L A8 St“ffer
early October and we ask for your Y . 3 Y. AR gk

assistance in ensuring that all mar- ;
keting materials are promptly and
properly displayed for successful exe-
cution of this Valero Gift Card pro-
motion.

Limited supplies of the signage are

still available 6 VP+ allows you to

customize the signage mix for each of your Valero -branded locations or build a one -size-fits -all kit through
OExpress Orderingé at Valero Promotions Plus (VP+). Col or f
Door Signs help direct traffic into your stores from October through December. Valero brand promotion materials

are eligible for 100% BDP reimbursement

New Distributors/Dealers:
3rd Quarter 2009

Please join us in welcoming the following distributors to the Valero

brand family! We are truly excited to have them on board and are
looking forward to providing you with updates on their success. @ C©m@
0

Congratulations!

Wildcat Fuels LTD i Houston, TX
Slidell Oil Company LLC i Slidell, LA
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VeriFone Offers Special Discounts To Valero
Marketers

We are pleased to announce that Valero has teamed up with VeriFone to bring you

a Valero exclusive savings offer you wono6t walpdrade your Roints s ! h -

of Sale system, Pin Pads or Card Readers before December 31, 2009 and AVEFIFOHE
take advantage of three savings opportun THE WaY To FAY "oneds
Ruby/Sapphire systems along with the MX800 series Pin Pads and Card Readers

provide you with the latest technology available, making it easy to meet PCI/TDES

requirements. Below are some of the details on how you can pur-
chase these valuable solutions at a very affordable price:

U Special Valero Pricing

e Savings up to 35% on purchases of single and dual termi-
nal POS systems

e Save up to $1,000 per dispenser when you upgrade your
card readers by September 30, 2009

e Exceptional prices on MX800 series pin pads complete
with 3 -year warranty

U Trade -in Promotion

e Get $1,500 credit toward the purchase of a VeriFone Topaz XL
and $1,000 on the purchase of a Ruby Sapphire when you trade in
one of the following systems:

d Gil {sieer co G

d Gil barco Passport

U Brand Development Program (BDP) Rebates

e Enjoy a 50% rebate with available BDP dollars M e
U Special Tax Savings
e Qualify for up to 35% in tax deductions on purchases made by December 31, 2009

e Tax Code Section 179

To be eligible for the special pricing, all purchases must be made through the
Valero Direct Purchase Program via the Valero Wholesale Portal. For your
convenience, complete details outlining promotional pricing and ordering in-
formation is available on the Valero Wholesale Portal located at
www.valero.com.

We hope that you will take full advantage of these great offers! If you have
any questions, please contact your Territory Sales Manager
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We are pleased to announce a new fuel dispenser direct buying program negotiated
exclusively for you. Valero has partnered with Bennett Pump Company to bring you
exclusive discounts on their new Pacific dispenser series imaged for the Valero family
of brands.

Take the Valero Wholesale subsidized discount of $2,000 off every Pacific Series
fuel dispenser  you purchase for your Valero, Shamrock and Beacon branded
locations through December 31, 2009 . The dispenser comes fully imaged and
includes the VeriFone Secure PumpPAY card processing system, compatible with all
Valero-approved VeriFone Ruby, Sapphire and Topaz point -of-sale systems.

Additional information and details on Pacific series dispensers are available in the Fuel Dispenser Program Guide
located on the Wholesale Portal or by calling Alan Levine (727 -491-3232) or Jim Starr (800 -235-7618, ext. 3) with
Bennett Pump Company.

I f youdre interested in purchasing dispensers, contact Ben
complete and return the order form available in the Value Added Programs section of the Valero Customer Portal
accessed through valero.com. Direct purchase and affordable lease options are available.

For more information and questions about the Valero Dispenser Program, please contact Rene Munoz at 210 -345-
4830.

WALERO WHOLESALEMARKETING

FUEL DISPENSER
PROGRAM

VALERO
$2,000 off

each Bennett Pacific Series Fuel Dispenser
purchased by December 31, 2009

Limited Time Offer !




